Business Law Today

Our sixth index, 2004-2005

This marks the sixth time that Business Law Today presents an index of feature articles
published in the magazine. So as to not consume an unwieldy amount of space, whenever
we publish an index, it covers about a two-year period and is not cumulative. However, you
can now see two forms of a full-history index on the Web at the magazine’s home page,
www.abanet.org/buslaw/blt. See the Author Index Archive and the '92-’03 cumulative index.
Both are search-friendly.

The magazine began in March-April 1992. Its first index was published in March-April
1994, followed by July-August 1996, January-February 1999, May-June 2001 and January-
February 2004. This latest update covers feature articles published from January-February
2004 through November-December 2005.

Of course, we owe a big debt of gratitude to our compiler, Eric Wrzesinski, a law student
at Marquette University in Milwaukee.
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Alternative dispute resolution
Piecing together your client’s victory



Drafting the arbitration clause
Stuart M. Widman
September/October 2004
Vol. 14, No. 1, p. 45

Antitrust

Still crazy after all these years
Understanding the Robinson-Patman Act today
Paul Stancil

September/October 2004

Vol. 14, No. 1, p. 39

Bankruptcy

The ultimate garage sale

Disposing of a troubled company

Judith Greenstone Miller and Michael P. DiLaura
September/October 2004

Vol. 14, No. 1, p. 11

First among equals?

Maybe not — the search for ‘critical vendor’ status
Mette H. Kurth

September/October 2004

Vol. 14, No. 1, p. 17

Moving the money

When can funds be switched into accounts out of a creditor’s reach?
David R. Weinstein

September/October 2004

Vol. 14, No. 1, p. 24

On second thought . ..

Modifying a loan to avoid a bankruptcy
Earl F. Leitess and Jeremy S. Friedberg
January/February 2005

Vol. 14, No. 3, p. 13

Career & training

Are you in or out?

A look at the choice between being in-house or in a law firm
Ray Delong

March/April 2004

Vol. 13, No. 4, p. 47

My job — is that all there is?

Rounding out a legal career by helping others — free of charge
Angela Zemboy

May/June 2004

Vol. 13, No. 5, p. 23

Learning business law by doing it
Real transactions in law school clinics
Eric J. Gouvin



September/October 2004
Vol. 14, No. 1, p. 53

They broke through the ceiling

A tale of three women glass cutters
Beth Finke

March/April 2005

Vol. 14, No. 4, p. 19

Part time, but fully loaded

Being an adjunct law prof: Lessons and rewards
David Lander

July/August 2005

Vol. 14, No. 6, p. 45

One hurdle at a time

Women lawyers of color need to be heard
Darhiana Mateo

September/October 2005

Vol. 15, No. 1, p. 35

Doing deals in school

A prof talks about teaching transactional law
Jonathan C. Lipson

September/October 2005

Vol. 15, No. 1, p. 51

Teaching ethics can be fun

Consider film clips to pump up your presentation
Judy Zeprun Kalman

November/December 2005

Vol. 15, No. 2, p. 45

Don’t let the present dictate the future

A program for disadvantaged youths who might consider a career in law
Leonard M Baynes

November/December 2005

Vol. 15, No. 2, p. 55

Commercial finance and commercial transactions
The accidental franchise

When a business relationship becomes a trap
Charles S. Modell

January/February 2004

Vol. 13, No. 3, p. 45

Computing the contract

Getting that tech stuff in writing — from a user’s perspective
Martin B. Robins

May/June 2004

Vol. 13, No. 5, p. 45

Shedding light on hedge funds



The SEC rethinks the lack of regulation
Steven B. Boehm and Cynthia A. Reid
May/June 2004

Vol. 13, No. 5, p. 53

Should the 1st choice involve taking the 5th?

Some possibilities and consequences in SEC probes
Jay A. Dubow, Michael F. Gerber and Lauren M. Mazur
July/August 2004

Vol. 13, No. 6, p. 23

No easy way out?

Periodic reports may be required for deregistered securities
Jeffrey A. Blomberg and Jason R. Boyea

July/August 2004

Vol. 13, No. 6, p. 61

Still crazy after all these years
Understanding the Robinson-Patman Act today
Paul Stancil

September/October 2004

Vol. 14, No. 1, p. 39

Learning business law by doing it
Real transactions in law school clinics
Eric J. Gouvin

September/October 2004

Vol. 14, No. 1, p. 53

Security has been breached: Now what?
A look at banks and information theft
Michael J. Dunne and Russell F. Smith Il
November/December 2004

Vol. 14, No. 2, p. 39

On second thought ...

Modifying a loan to avoid a bankruptcy
Earl F. Leitess and Jeremy S. Friedberg
January/February 2005

Vol. 14, No. 3, p. 13

Protection for the prepaying purchaser
What if the seller goes broke?

Brian D. Hulse

January/February 2005

Vol. 14, No. 3, p. 19

The promise, Part |

Creditors, guarantors and discharge protections
Stuart D. Ames and Elizabeth A. Martialay
January/February 2005

Vol. 14, No. 3, p. 24



The promise, Part Il

Corporations, obligations and fraudulent conveyances
Michael F. Maglio

January/February 2005

Vol. 14, No. 3, p. 25

Exploring the possibilities for No. 2

All about second-lien loans

Christopher J. Rockers and Christine Gould Hamm
January/February 2005

Vol. 14, No. 3, p. 35

When the creditor is across the border
Canadian vs. U.S. financing — it’s not all the same
Martin Fingerhut

January/February 2005

Vol. 14, No. 3, p. 41

Foreign territory

Can the rest of the world join us on asset-based lending?
Michael B. Carsella

January/February 2005

Vol. 14, No. 3, p. 47

Buyers, lenders and LLC interests
A look at how the UCC defines rights
Lynn A. Soukup

January/February 2005

Vol. 14, No. 3, p. 53

No-litigation opinions can be risky business
Looking at the facts — and beyond

Donald W. Glazer and Arthur Norman Field
July/August 2005

Vol. 14, No. 6, p. 37

Looking under the rocks

Due diligence after Sarbanes-Oxley
Mark R. High

September/October 2005

Vol. 15, No. 1, p. 13

What if it’s an inside job?

Responding to crime by business insiders
David F. Taylor

September/October 2005

Vol. 15, No. 1, p. 18

To blow the whistle or not?

Banks get mixed messages on dealing with customer fraud
Thomas P. Vartanian and Mark Fajfar

September/October 2005



Vol. 15, No. 1, p. 27

Doing deals in school

A prof talks about teaching transactional law
Jonathan C. Lipson

September/October 2005

Vol. 15, No. 1, p. 51

Taxing time for the Internet?

‘Attributional nexus’ may change the face of online retail
Andrew W. Swain and Nathaniel T. Trelease
November/December 2005

Vol. 15, No. 2, p. 11

Pro bono, transactional style

Big firms show it’s not just about litigation any more
Darhiana Mateo

November/December 2005

Vol. 15, No. 2, p. 11

A lesson in drafting contracts

What’s up with ‘representations and warranties’?
Kenneth A. Adams

November/December

Vol. 15, No. 2, p. 33

Lending in Indian Country

The story behind the Model Tribal Secured Transaction Law
Susan Woodrow and Fred Miller

November/December 2005

Vol. 15, No. 2, p. 39

Corporate law and governance
Inevitable conflicts?

When a venture capitalist is a director
Robert D. Kraus

January/February 2004

Vol. 13, No. 3, p. 49

Are you in or out?

A look at the choice between being in-house or in a law firm
Ray Delong

March/April 2004

Vol. 13, No. 4, p. 47

Road map for a deal

The role of lead corporate counsel preparing for a merger
George P. Shenas

May/June 2004

Vol. 13, No. 5, p. 59

Hard tale of a soft drink
Dealing with a corporate crisis — it’s the real thing



John R. Parker Jr.
July/August 2004
Vol. 13, No. 6, p. 11

Putting the best face on it

Litigation PR in the era of 24-hour cable news
James F. Haggerty

July/August 2004

Vol. 13, No. 6, p. 17

Should the 1st choice involve taking the 5th?

Some possibilities and consequences in SEC probes
Jay A. Dubow, Michael F. Gerber and Lauren M. Mazur
July/August 2004

Vol. 13, No. 6, p. 23

Plan ahead before trouble walks in
Preparing for charges of criminal conduct
Dan W. Goldfine

July/August 2004

Vol. 13, No. 6, p. 27

Covering the catastrophe

It's a matter of insurance

Carolyn H. Rosenberg and J. Andrew Moss
July/August 2004

Vol. 13, No. 6, p. 33

When the software becomes a nightmare
Dealing with failed projects

William H. Roetzheim

July/August 2004

Vol. 13, No. 6, p. 42

How the outside can help the inside
Corporate counsel can’t do it all

Greg Rogers

July/August 2004

Vol. 13, No. 6, p. 51

The SEC is picking monitors for the classroom

New rules for funds and advisers tighten the compliance process
Lawrence Cohen

September/October 2004

Vol. 14, No. 1, p. 57

Hey, that’s personal!

When companies sell customer information gathered through the Internet
Bethany Rubin Henderson

November/December 2004

Vol. 14, No. 2, p. 13

The promise, Part Il



Corporations, obligations and fraudulent conveyances
Michael F. Maglio

January/February 2005

Vol. 14, No. 3, p. 25

A higher standard

Claiming attorney-client privilege is tougher for in-house counsel
Todd Presnell

May/June 2005

Vol. 14, No. 5, p. 19

When getting out is hard to do
Lessons in splitting up LLCs
John Goodgame

May/June 2005

Vol. 14, No. 5, p. 31

But is it a security?

A look at offers from start-up companies
Jeffrey A. Blomberg and Henry E. Forcier
May/June 2005

Vol. 14, No. 5, p. 49

Private suppliers in a public role

Helping the U.S. military in Iraq and elsewhere
Steve Phillips and Robert Nichols

July/August 2005

Vol. 14, No. 6, p. 13

Business law in Iraq?
Yes, but be careful
James Y. Rayis
July/August 2005

Vol. 14, No. 6, p. 26

Looking under the rocks

Due diligence after Sarbanes-Oxley
Mark R. High

September/October 2005

Vol. 15, No. 1, p. 13

What if it’s an inside job?

Responding to crime by business insiders
David F. Taylor

September/October 2005

Vol. 15, No. 1, p. 18

When the SEC comes knocking
What to expect in an investigation
Kevin J. Harnisch and Natasha Colton
September/October 2005

Vol. 15, No. 1, p. 41



Is a piece of the pie ever enough?

Forget about a minority interest in a closely held company
Orville B. Lefko

November/December 2005

Vol. 15, No. 2, p. 19

Cyberspace

Beware gridlock

A new era in computer sharing is here. Are you ready?
Richard Keck and David Satola

March/April 2004

Vol. 13, No. 4, p. 53

California deals with ID theft

The promise and the problems

Tyler Paetkau and Roxanne Torabian-Bashardoust
May/June 2004

Vol. 13, No. 4, p. 37

Computing the contract

Getting that tech stuff in writing — from a user’s perspective
Martin B. Robins

May/June

Vol. 13, No. 4, p. 45

Hey, that’s personal!

When companies sell customer information gathered through the Internet
Bethany Rubin Henderson

November/December 2004

Vol. 14, No. 2, p. 13

About your client’s Web site
Privacy— policy and practice
Ruth Hill Bro
November/December 2004
Vol. 14, No. 2, p. 19

Spam!

You can't live with it, you can’t ... no.
But what about your client?

Eran Kahana

November/December 2004

Vol. 14, No. 2, p. 24

Spam and your law practice

Are those e-mailed newsletters legal?
L. Elizabeth Bowles
November/December 2004

Vol. 14, No. 2, p. 25

Just a tad instrusive?
Spyware and the Internet
Brad Slutsky and Sheila Baran



November/December 2004
Vol. 14, No. 2, p. 33

E-discovery: It’s getting scary out there

Trying to triumph in a world most lawyers don’t understand
Gregg L. Weiner

March/April 2005

Vol. 14, No. 4, p. 11

When the Net is your phone

The new era is almost here: Are you ready?
Walt Sapronov

March/April 2005

Vol. 14, No. 4, p. 43

Taxing time for the Internet?

‘Attributional nexus’ may change the face of online retail
Andrew W. Swain and Nathaniel T. Trelease
November/December 2005

Vol. 15, No. 2, p. 11

Employee benefits

Part time, but fully loaded

Being an adjunct law prof: Lessons and rewards
David Lander

Vol. 14, No. 6, p. 45

Insurance

Mold: Should your client be worried about it?
Don’t dismiss the danger

John M. Simon and Thomas J. Trautner Jr.
March/April 2004

Vol. 13, No. 4, p. 34

Will the insurance follow?

A look at the M&A in the light of California’s Henkel case
Henry Lesser, Mike Tracy and Nathaniel McKitterick
March/April 2004

Vol. 13, No. 4, p. 59

Covering the catastrophe

It's a matter of insurance

Carolyn H. Rosenberg and J. Andrew Moss
July/August 2004

Vol. 13, No. 6, p. 33

So long, D&O coverage

Policy rescission — what the insured can do
John C. Tanner

March/April 2005

Vol. 14, No. 4, p. 54

Intellectual property



Computing the contract

Getting that tech stuff in writing — from a user’s perspective
Martin B. Robins

May/June 2004

Vol. 13, No. 5, p. 45

International

Buying and selling overseas

Dealing with contracts in a foreign world
Charles V. McPhillips

January/February 2004

Vol.13, No. 3, p. 11

Working with the locals

Some hints for setting up a deal halfway around the world
Mary Vozzola Carroll

January/February 2004

Vol. 13, No. 3, p. 17

Venturing into the Pacific Rim

Changing laws ease U.S. investment in China, Malaysia and Australia

Brian H.G. Chia, Mark McNamara, Stephen M. Nelson, Marc R. Paul, Danian Zhang and
Bruce A. Zivian

January/February 2004

Vol. 13, No. 3, p. 23

On bringing law to damaged lands
The road ahead in Afghanistan and Iraq
Kimberly Bayley

January/February 2004

Vol. 13, No. 3, p. 29

Hard tale of a soft drink

Dealing with a corporate crisis — it’s the real thing
John R. Parker Jr.

July/August 2004

Vol. 13, No. 6, p. 11

Privacy north of the border

10 things you should know about Canadian personal information laws
Brian C. Keith

November/December 2004

Vol. 14, No. 2, p. 45

Protecting personal information — over there
A look at privacy in the European Union

Alison Wetherfield

November/December 2004

Vol. 14, No. 2, p. 51

When the creditor is across the border
Canadian vs. U.S. financing — it’s not all the same
Martin Fingerhut



January/February 2005
Vol. 14, No. 3, p. 41

Foreign territory

Can the rest of the world join us on asset-based lending?
Michael B. Carsella

January/February 2005

Vol. 14, No. 3, p. 47

Business law in Iraq?
Yes, but be careful
James Y. Rayis
July/August 2005

Vol. 14, No. 6, p. 26

Labor & employment

No cookie cutters, please

How to draft effective noncompete agreements
Patrick D. Robben

January/February 2004

Vol. 13, No. 3, p. 35

Give that handbook a hand

Employee handbooks deserve both applause and attention — keep them up to date
Anne Ciesla Bancroft

March/April 2005

Vol. 14, No. 4, p. 27

Law firms

When junior confronts the giant

A guide for associates helping with mega-deals
Brandon Satterwhite

January/February 2004

Vol. 13, No. 3, p. 39

Are you in or out?

A look at the choice between being in-house or in a law firm
Ray Delong

March/April 2004

Vol. 13, No. 4, p. 47

Thinking outside the box

Leave the billable-hours factories behind
Arthur G. Greene

May/June 2004

Vol. 13, No. 5, p. 17

My job — is that all there is?

Rounding out a legal career by helping others — free of charge
Angela Zemboy

May/June 2004

Vol. 13, No. 5, p. 23



How the outside can help the inside
Corporate counsel can’t do it all

Greg Rogers

July/August 2004

Vol. 13, No. 6, p. 51

Diversity jurisdiction for LLCs?
Basically, forget about it

Carter G. Bishop and Daniel S. Kleinberger
September/October 2004

Vol. 14, No. 1, p. 31

About your client’s Web site
Privacy — policy and practice
Ruth Hill Bro
November/December 2004
Vol. 14, No. 2, p. 13

Spam!

You can't live with it, you can’t ... no. But what about your client?
Eran Kahana

November/December 2004

Vol. 14, No. 2, p. 24

Spam and your law practice

Are those e-mailed newsletters legal?
L. Elizabeth Bowles
November/December 2004

Vol. 14, No. 2, p. 25

Beware strangers bearing gift cards
Some wholesale advice for your retail clients
Judith Rinearson and Chris Woods
November/December 2004

Vol. 14, No. 2, p. 57

It’s not just the money

How do you define a successful settlement?
Shelby R. Grubbs

January/February 2005

Vol. 14, No. 3, p. 59

They broke through the ceiling

A tale of three women glass cutters
Beth Finke

March/April 2005

Vol. 14, No. 4, p. 19

Business lawyers: Listen up!

Attorney-client privilege isn't just for the trial bar
Thomas E. Spahn

May/June 2005

Vol. 14, No. 5, p. 11



One hurdle at a time

Women lawyers of color need to be heard
Darhiana Mateo

September/October 2005

Vol. 15, No. 1, p. 35

Pro bono, transactional style

Big forms show it’s not just about litigation any more
Darhiana Mateo

November/December 2005

Vol. 15, No. 2, p. 19

Legislation

California deals with ID theft

The promise and the problems

Tyler Paetkau and Roxanne Torbian-Bashardoust
May/June 2004

Vol. 13, No. 5, p. 37

Shedding light on hedge funds

The SEC rethinks the lack of regulation
Steven B. Boehm and Cynthia A. Reid
May/June 2004

Vol. 13, No. 5, p. 53

Still crazy after all these years
Understanding the Robinson-Patman Act today
Paul Stancil

September/October 2004

Vol. 14, No. 1, p. 39

When bankers look the other way

Suspicious activity requires vigilance, not avoidance
Tucker Ronzetti

May/June 2005

Vol. 14, No. 5, p. 27

Helping back home

Getting up to speed on the Servicemembers Civil Relief Act
Patrick Dyson

July/August 2005

Vol. 14, No. 6, p. 21

More wine, less whining

Commerce Clause trumps state statutes
John McGee

July/August 2005

Vol. 14, No. 6, p. 51

Rent a car, rent a spy
Governments react to new uses for GPS
Elizabeth C. Yen



July/August 2005
Vol. 14, No. 6, p. 59

Looking under the rocks

Due diligence after Sarbanes-Oxley
Mark R. High

September/October 2005

Vol. 15, No. 1, p. 13

What if it’s an inside job?

Responding to crime by business insiders
David F. Taylor

September/October 2005

Vol. 15, No. 1, p. 18

To blow the whistle or not?

Banks get mixed messages on dealing with customer fraud
Thomas P. Vartanian and Mark Fajfar

September/October 2005

Vol. 15, No. 1, p. 27

Taxing time for the Internet?

‘Attributional nexus’ may change the face of online retail
Andrew W. Swain and Nathaniel T. Trelease
November/December 2005

Vol. 15, No. 2, p. 11

Lending in Indian Country

The story behind the Model Tribal Secured Transaction Law
Susan Woodrow and Fred Miller

November/December 2005

Vol. 15, No. 2, p. 39

Litigation

Mold: Should your client be worried about it?
Don’t dismiss the danger

John M. Simon and Thomas J. Trautner Jr.
March/April 2004

Vol. 13, No. 4, p. 34

Putting the best face on it

Litigation PR in the era of 24-hour cable news
James F. Haggerty

July/August 2004

Vol. 13, No. 6, p. 17

No-litigation opinions can be risky business
Looking at the facts — and beyond

Donald W. Glazer and Arthur Norman Field
July/August 2005

Vol. 14, No. 6, p. 37

Once upon an M&A



Litigation . . . a deal falls apart . . . lessons are learned
Suellen W. Bergman

September/October 2005

Vol. 15, No. 1, p. 59

Mergers & acquisitions

Will the insurance follow?

A look at M&A in the light of California’s Henkel case
Henry Lesser, Mike Tracy and Nathaniel McKitterick
March/April 2004

Vol. 13, No. 4, p. 59

Road map for a deal

The role of lead corporate counsel preparing for a merger
George P. Shenas

May/June 2004

Vol. 13, No. 5, p. 59

Seller, beware

In an earnout, the buyer has doubts; the seller has hopes
Mark J. Gundersen

March/April

Vol. 14, No. 4, p. 49

Looking under the rocks

Due diligence after Sarbanes-Oxley
Mark R. High

September/October 2005

Vol. 15, No. 1, p. 13

Once upon an M&A

Litigation ... a deal falls apart ... lessons are learned
Suellen W. Bergman

September/October 2005

Vol. 15, No. 1, p. 59

Is a piece of the pie ever enough?

Forget about a minority interest in a closely held company
Orville B. Lefko

November/December 2005

Vol. 15, No. 2, p. 29

Miscellaneous

It’s a question of what’s binding
A look at letters of intent

Gregory Gosfield

July/August

Vol. 13, No. 6, p. 55

Dealing with data

No, you can’t call them documents anymore
George L. Paul and Robert F. Copple
March/April 2005



Vol. 14, No. 4, p. 35

Personal profiles

They broke through the ceiling

A tale of three women glass cutters
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Vol. 14, No. 4, p. 19

One hurdle at a time

Women lawyers of color need to be heard
Darhiana Mateo

September/October 2005

Vol. 15, No. 1, p. 35

Doing deals in school

A prof talks about teaching transactional law
Jonathan C. Lipson
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Don’t let the present dictate the future

A program for disadvantaged youths who might consider a career in law
Leonard M. Baynes
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Private equity

Shedding light on hedge funds

The SEC rethinks the lack of regulation
Steven B. Boehm and Cynthia A. Reid
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Vol. 13, No. 5, p. 53

To blow the whistle or not?

Banks get mixed messages on dealing with customer fraud
Thomas P. Vartanian and Mark Fajfar
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Pro bono

My job — is that all there is?

Rounding out a legal career by helping others — free of charge
Angela Zemboy

May/June 2004

Vol. 13, No. 5, p. 23

Learning business law on the street
Pro bono trains lawyers at a lower cost
Alison Altman

May/June 2005

Vol. 14, No. 5, p. 57

Pro bono, transactional style



Big firms show it’s not just about litigation any more
Darhiana Mateo

November/December 2005

Vol. 15, No. 2, p. 19

Professional responsibility
Inevitable conflicts?

When a venture capitalist is a director
Robert D. Kraus
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Up the ladder and out the door?

lllegal activities, new Model Rules and reporting obligations
Lawrence A. Hamermesh

May/June 2004

Vol. 13, No. 5, p. 11

Thinking outside the box

Leave the billable-hours factories behind
Arthur G. Greene
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Plan ahead before trouble walks in
Preparing for charges of criminal conduct
Dan W. Goldfine
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Business lawyers: Listen up!

Attorney-client privilege isn't just for the trial bar
Thomas E. Spahn
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A higher standard

Claiming attorney-client privilege is tougher for in-house counsel
Todd Presnell
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What if it’s an inside job?

Responding to crime by business insiders
David F. Taylor

September/October 2005
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When the SEC comes knocking
What to expect in an investigation
Kevin J. Harnisch and Natasha Colton
September/October 2005

Vol. 15, No. 1, p. 41



Teaching ethics can be fun

Consider film clips to pump up your presentation
Judy Zeprun Kalman
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Real estate

Dangerous document

Buried land mines can sabotage the future
Jennifer L. Wolf

March/April 2004
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Getting it right up front
Prenegotiation contracts in real estate
Gregory G. Gosfield
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Get your hands off my depot!

It's been 25 years since Penn Central: Anything new?
Timothy J. Nolan and Steven P. Aggergaard
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Mold: Should your client be worried about it?
Don’t dismiss the danger
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A boost from the IRS

On tax-deferred exchanges and tenancy-in-common
Shawn R. Wamstad
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Securities

Shedding light on hedge funds

The SEC rethinks the lack of regulation
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Should the 1st choice involve taking the 5th?

Some possibilities and consequences in SEC probes
Jay A. Dubow, Michael F. Gerber and Lauren M. Mazur
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No easy way out?
Periodic reports may be required for deregistered securities



Jeffrey A. Blomberg and Jason R. Boyea
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The SEC is picking monitors for the classroom

New rules for funds and advisers tighten the compliance process
Lawrence Cohen

September/October 2004
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Buyers, lenders and LLC interests
A look at how the UCC defines rights
Lynn A. Soukup
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But is it security?

A look at offers from start-up companies
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When the SEC comes knocking
What to expect in an investigation
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Small business

Computing the contract

Getting that tech stuff in writing — from a user’s perspective
Martin B. Robins
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Vol. 13, No. 5, p. 45

Diversity jurisdiction for LLCs?
Basically, forget about it

Carter G. Bishop and Daniel S. Kleinberger
September/October 2004

Vol. 14, No. 1, p. 31

Still crazy after all these years



Understanding the Robinson-Patman Act today
Paul Stancil

September/October 2004

Vol. 14, No. 1, p. 39

Selling the family business
A 10-step guide to avoid stress
James J. Widland

May/June 2005

Vol. 14, No. 5, p. 43

Taxation

A boost from the IRS

On tax-deferred exchanges and tenancy-in-common
Shawn R. Wamstad

March/April 2004

Vol. 13, No. 4, p. 47

Taxing time for the Internet?

‘Attributional nexus’ may change the face of online retail
Andrew W. Swain and Nathaniel T. Trelease
November/December 2005

Vol. 15, No. 2, p. 11

White collar criminal liability
Inevitable conflicts?

When a venture capitalist is a director
Robert D. Kraus

January/February 2004

Vol. 13, No. 3, p. 49

Up the ladder and out the door?

lllegal activities, new Model Rules and reporting obligations
Lawrence A. Hamermesh

May/June 2004

Vol. 13, No. 5, p. 11

Shedding the light on hedge funds
The SEC rethinks the lack of regulation
Steven B. Boehm and Cynthia A. Reid
May/June 2004

Vol. 13, No. 5, p. 53

Should the 1st choice involve taking the 5th?

Some possibilities and consequences in SEC probes
Jay A. Dubow, Michael F. Gerber and Lauren M. Mazur
July/August 2004

Vol. 13, No. 6, p. 23

Plan ahead before trouble walks in
Preparing for charges of criminal conduct
Dan W. Goldfine

July/August 2004



Vol. 13, No. 5, p. 27

Hey, that’s personal!

When companies sell customer information gathered through the Internet
Bethany Rubin Henderson

Novmeber/December 2004

Vol. 14, No. 2, p. 13

The promise, Part Il

Corporations, obligations and fraudulent conveyances
Michael F. Maglio

January/February 2005

Vol. 14, No. 3, p. 25

When bankers look the other way

Suspicious activity requires vigilance, not avoidance
Tucker Ronzetti

May/June 2005

Vol. 14, No. 5, p. 27

Looking under the rocks

Due diligence after Sarbanes-Oxley
Mark R. High

September/October 2005

Vol. 15, No. 1, p. 13

What if it’s an inside job?

Responding to crime by business insiders
David F. Taylor

September/October 2005

Vol. 15, No. 1, p. 18

To blow the whistle or not?

Banks get mixed messages on dealing with customer fraud
Thomas P. Vartanian and Mark Fajfar

September/October 2005

Vol. 15, No. 1, p. 27

When the SEC comes knocking
What to expect in an investigation
Kevin J. Harnisch and Natasha Colton
September/October 2005

Vol. 15, No. 1, p. 40

Section of Business Law * 2005 Jean Allard Glass Cutter Award

The American Bar Association Section of Business Law Committee on Diversity is
seeking nominations for its 14th Annual Jean Allard Glass Cutter Award. The award will be
presented on April 7, 2006 at the Section’s 2006 Spring Meeting to be held in Tampa,
Florida.

The Jean Allard Glass Cutter Award is presented to an exceptional woman business
lawyer who has made significant



contributions both to the profession and to the Section of Business Law. The award is
named for Jean Allard, the first woman to chair the Section.

The nominee should be a woman who:

« has made significant contributions to the profession and the Section of Business Law

« has achieved professional excellence in her field and demonstrated a dedication to the
work of the Section; and

+ has worked to advance opportunities for other women in the profession and the Section.

The nominator should submit a letter (with the name, address, telephone, fax, and e-mail
of the nominee) that should explain how the nominee meets the criteria outlined here.
Whenever possible, provide specific documentation or other materials that demonstrate the
nominee’s contribution. Letters of support from other individuals and organizations that are
aware of the nominee’s contribution may be included.

Nominations should be sent to:

Nhu Ly

American Bar Association

Section of Business Law

321 N. Clark Street

Chicago, IL 60610

Or by e-mail to Lynhu@staff.abanet.org

Deadline for submitting nominations is Feb. 10, 2006. If you have any questions, please
contact Nhu Ly at 312-988-6710 or by e-mail at Lynhu @staff.abanet.org.

National Public Service Award

The Section’s Committee on Pro Bono is seeking nominations for its 2006 National Public
Service Award. The Award will be presented at the Section’s Spring Meeting to be held in
Tampa, FL, April 6-9, 2006. The Award recognizes significant pro bono legal services,
which demonstrate a commitment to providing services to the poor in a business context.

Two National Public Service Awards will be presented:
» One recognizing the pro bono contributions of an individual
+ One recognizing those of a firm or company

Nominees for the award may be individuals, firms or corporate legal departments who
provide

volunteer business legal services to nonprofit organizations that predominantly serve the
poor. The recipients of the award will be selected based on fulfillment of one or more of the
following criteria:

+ Demonstrated dedication to the development and delivery of pro bono business legal
services.

+ Contributed significant work toward developing innovative approaches to delivery of pro
bono business legal services.

« Provided sustained pro bono business counsel to nonprofit organizations and/or to
micro-enterprises in aid of community development.



For complete information, including nomination guidelines, please visit the
Section’s Web site at www.abanet.org/buslaw or contact Lynhu@staff.abanet.org.
Entries must be received by Feb. 10, 2006.

National Conference for the Minority Lawyer

The ABA Section of Business Law and the ABA Commission on Racial and Ethnic
Diversity in the Profession invite you to participate in the National Conference for the
Minority Lawyer: A Unique Program for Litigators, Business Lawyers, In-House Counsel,
Solo Practitioners and Government Lawyers to be held June 22-23, 2006 in Philadelphia,
PA.

This two-day session being cosponsored by major minority bar associations, will include
practical training to help you:

* Improve your presentation techniques to promote success
* Facilitate a better understanding of diversity

+ Market yourself by building your credentials

 Learn how to successfully transition your career

Attendees will have the unique opportunity to participate in substantive CLE programming
sessions designed specifically for minority business lawyers and litigators. For more details,
visit www.abanet.org/buslaw/2006 minoritylawyer/home.shtmi



